The Market of Potosí at the End of the Eighteenth Century by Tandeter, Enrique et al.
UNIVERSITY OF LONDON 
INSTITUTE OF LATIN AMERICAN STUDIES 
OCCASIONAL PAPERS 
The Market of Potosi 
at the End of the Eighteenth Century 
Enrique Tandeter 
Vilma Milletich 
Maria Matilde Oilier 
Beatriz Ruibal 

The Market of Potosi 
at the End of the Eighteenth Century 
Enrique Tandeter 
Vilma Milletich 
Maria Matilde Oilier 
Beatriz Ruibal 
Translated from the Spanish by Judith Evans 
University of London 
Institute of Latin American Studies 
31 Tavistock Square, London WC1H 9HA 
1987 
Editorial Committee 
Professor Leslie Bethell 
Dr. George Philip 
Miss Daphne Rodger 
ISBN 0901145 629 
ISSN 0142-1875 
THE MARKET OF POTOSI 
AT THE END OF THE EIGHTEENTH CENTURY* 
Even before the emergence of a specialised economic historiography for 
colonial Latin America, the issue of trade already occupied a central 
place in the studies of the period and for the area. The commercial re-
lations that connected the colonies to their metropolitan centres were 
studied from the point of view of the latter, in that they assumed that the 
exchange responded to the dynamics of the metropolitan economies, as 
well as postulating that the eventual consequences should also be sought 
in their analysis. America produced goods — fundamentally, precious 
metals — by virtue of European entrepreneurial activities, and overseas 
trade permitted shipment to Europe. During the decade of the 1960s, a 
complementary interpretation — 'dependency theory' — was joined to 
this traditional vision. Dependency theory concerned itself with the nega-
tive consequences of this process for Latin America, emphasising even 
more that the explication of the colonial system's dynamism should be 
sought in the metropolis. The sectors of the Latin American economies 
that produced export goods — mines and plantations — were seen as 
'enclaves' that prolonged the European dynamic in the colonies without 
fundamentally affecting the totality of the dependent societies. Recently 
Latin American economic historiography has called these suppositions 
into question, analysing in concrete form the production, mining as well 
as agriculture and manufacturing, within the colonies themselves. Current 
research postulates a process of commercialisation of the colonial societ-
ies that results in regional specialisation and the development of internal 
markets in America with considerable dynamism of their own.1 
Nonetheless, concrete studies that focus in detail on the colonial urban 
market are few and far between. In this paper we present the first results 
of ongoing research on the market of Potosi at the end of the 18th cen-
tury. The primary source used is the complete series of Libros de Alca-
balas (tax records) of the Royal Customs House of Potosi from 1779, the 
year of its establishment, to 1810. These documents are now deposited in 
the Archivo General de la Nation in Buenos Aires. The richness of the 
source permits a detailed analysis of the traffic imports to the mining 
centre, the total values and volume of merchandise as well as the regional 
origins, contributing to an evaluation of the effects of the mining econ-
omy on the whole of the colonial social formation. Moreover, the fre-
quencies of the operations and their average values will indicate the 
possibilities of market access for individual producers and traders. 
On entry into Potosi, the Royal Customs House should have registered 
all merchandise whose future sale was subject to the alcabala, an ad 
valorem tax which had gone up from 4 to 6 per cent in 1776, to great 
protestations on the part of diverse sectors of the colonial economy. In 
practice, the Royal Customs assigned a value to the incoming merchan-
dise, independent of other previous customs or merchandise evaluations, 
calculated the import tax and granted the importer a period of time in 
which to pay it, without taking into account whether or not a sale in the 
city had by then been completed. It was this time lag between the entry of 
the merchandise and the payment of the alcabala that led the Customs to 
be so meticulous in the recording of debts to be collected and all the 
details of the entries that occurred. This explains why today we have 
available the following information for each entry into Potosi: the name 
of the trader, occasionally the name of the merchant who despatched the 
shipment from another part of America or even from a Spanish port; the 
date of the entry; the place in which the guia, a form of customs declar-
ation that circulated with goods in the territory, had been granted; at 
times the geographical origin of the goods as distinct from the guia's place 
of issue, the value of the merchandise and the corresponding 6 per cent 
tax record. 
Most of the entries for efectos de Castilla, or goods imported from 
Europe or Asia, refer to undifferentiated shipments; but, in contrast, we 
do have available a precise enumeration of each efecto de la tierra, or 
American product, entering the Imperial City together with its name, unit 
of measurement, quantity and unit value appraisal. With regard to the 
processing of this information, the unit of analysis is defined as the oper-
ation or transaction, consisting of the introduction of a shipment or undif-
ferentiated shipment into Potosi. Therefore, when a merchant presents 
goods to the Royal Customs House we shall register it as one or more 
operations on the same date, according to the distinctions made by the 
source in terms of the respective entries for distinct products. 
In this first close look at the material we shall limit ourselves to an 
analysis of the information for the year 1793.2 We have selected this year 
because it was also the year in which Indalecio Gonzalez de Socasa, the 
most important merchant of the period, put together his annual trade 
estimates. These figures have been published repeatedly and used at 
times in the historical literature.3 The major coincidences between these 
statistics and our results serve as confirmation of the reliability of the 
source, while some of the partial discrepancies will merit specific com-
mentaries in the course of this paper. 
Another justification for choosing 1793 is its representativeness for the 
last quarter of the 18th century in Potosi. By that time, alcabala earnings 
almost exactly equalled the average for the interwar period (1788-1795) 
and, at the same time, are very close to the theoretical value derived for 
this year from the 1776-1800 trend.4 
The data from the alcabala permit us to understand only a part of the 
total effective trade destined for Potosi, since certain goods and certain 
traders were exempt from payment of the tax. In this way, livestock, 
seeds and tubers, vegetables and mining inputs escaped the control of the 
Royal Customs. In addition, the Church, its members and its depen-
dencies were not subject to the tax. Further, the families of the forced 
labourers who arrived every year as part of the mita (the system of forced 
labour applied in the Andean region) were also exempted. Less clear is 
the question of Indians in general whom the legislation exonerated from 
alcabalas when trading their own goods or goods that had been acquired 
from other natives. This exemption was based initially on the 'poverty' or 
'rusticity' of the natives and, as such, formed part of the tutelary regime 
put into effect by the Crown during the 16th century; in the 18th century, 
however, the legal commentaries emphasised the utility of the exemption 
in promoting agriculture, industry and commerce among the Indians.5 
Nonetheless, our detailed analysis of the import tax records of Potosf 
leads us to the conclusion that in that city during the last half of the 18th 
century Indians did not benefit from this exemption. We shall return to 
this subject in the final section of this paper. 
Table 1 shows the totals calculated on the base of our primary source. 
In Table 2 we have tried to locate the traffic subject to the alcabala pay-
ment within the total entries into Potosi. In this table there are obvious 
absences such as tobacco — an American product monopolised by the 
Crown — and African slaves. In spite of this, we believe that the table's 
estimations are reasonably accurate. 
Analysing both tables, we can verify that the traffic controlled by the 
Customs Authority for the payment of the import tax is only 35 per cent 
of the total movement, while that portion of 65 per cent exempt from the 
quota is made up of approximately 40 per cent food products and 25 per 
cent mining inputs. As such, the great majority of exempted products are 
of American origin. The proportions between efectos de Costilla and 
efectos de la tierra change radically between taxed and exempt trans-
actions. Thus, in Table 1 the efectos de Castilla, plus some 'mixed' ship-
ments, represent some 45 per cent of the value traded, while the percent-
age is reduced to 24 per cent in Table 2. 
These data confirm the general lines of the interpretation of Carlos 
Sempat Assadourian in regard to the high degree of self-sufficiency in 
the area of the Peruvian economy. His conclusions were presented with 
reference to a table based on the year 1603 showing the traffic entering 
Potosi according to estimates from a contemporary document.6 This table 
showed that only 9.5 per cent of goods entering for that year came from 
outside America. Almost two hundred years later the percentage had 
risen to only 24 per cent, a very slim increase given the great Spanish 
commercial offensive of the second half of the 18th century. These stat-
istics reintroduce the question by implying, yet again, a reduced local 
impact made by the increase in intercontinental commerce after the 1778 
decree sanctioning Comercio Libre in American markets given that they 
were saturated with fast-falling product prices.7 The figures are more 
surprising if we note that almost half the difference in the percentages for 
the efectos de Castilla entering Potosf between 1603 and 1793 is accounted 
for by a single product which changes columns. In effect, in both years 
the estimates coincide in according to mercury, the auxiliary element 
essential for the production of silver, 6.7 per cent of the total.8 In 1603 
this quicksilver or mercury came from Huancavelica and was, therefore, 
an American product. By 1793 the production of Huancavelica is totally 
absorbed by the mining boom in Lower Peru, and Potosi consumes Euro-
pean mercury, which then figures among the efectos de Castilla. 
Origin of the merchandise 
Concentrating on the whole area of traffic controlled by the Royal Cus-
toms, it is as important to distinguish the varied origins of the efectos de 
Castilla as of the efectos de la tierra, as shown in Tables 3 and 4. 
The data show that by 1793 there was a clear resolution of the multi-
secular conflict between the Pacific and the Atlantic in supplying Upper 
Peru with imported goods. Combining the waybills of Buenos Aires with 
those of Salta and Jujuy, obvious redistribution points for goods imported 
from the Atlantic, a total of nearly 80 per cent of the entire value is 
reached. Adding the 20 per cent represented by the efectos de Castilla 
arriving from Arica permits two observations. The first is to deny the 
validity of the information presented in 1792 by the intendant of Are-
quipa, Alvarez y Jimenez (whose jurisdiction included Arica) according 
to which it was Potosi that supplied some of the Pacific ports with Spanish 
articles and not the reverse.9 The second observation is that Arica main-
tained a not inconsiderable access to Potosi's market. More precisely, one 
can speak of an intermittent market with few transactions of high value. 
The average value of each one of these transactions more than duplicated 
those originating in Buenos Aires (see Table 3). In addition, eight of the 
nine operations with registration in Arica for the year 1793 were handled 
by different merchants but on two consecutive days — the 17th and 18th 
of September — which surely indicates the arrival in port of a single ship. 
Table 4 reveals the hegemony of the port of Buenos Aires in the over-
seas supplying of Potosi as contrasted with the dispersion of the sources 
of provisioning for the efectos de la tierra. Potosi confirms its position as a 
great mining centre whose production attracted traders from the whole of 
the Peruvian area who came to the market with the objective of exchang-
ing their goods for money. The production of Potosi silver doubled in the 
half-century before 1793 and in this evolution merchant capital, local as 
well as from other zones in the Viceroyalty, played a very small part. As 
a result, the silver circulated inside and outside the city without any form 
of monopoly.10 This situation contrasts sharply with that of Cerro de 
Pasco in Lower Peru during these same years. The control exercised by 
the Lima merchants in Cerro de Pasco explains why between 1782 and 
1819 81.8 per cent of the trade entering the city, efectos de Costilla as well 
as efectos de la tierra, originated in the viceregal capital.11 
Potosi, on the other hand, maintained in general outline the kinds 
of ties with the Peruvian economic area that had developed during its 
period of maximum production. Naturally, the effects of this influence 
had diminished since that era. One indicator of its decline can be found 
in the relation between commercial turnover and the total amount of 
mining production. In 1603 Potosi received goods valued at 56 per cent 
more than the annual silver production of the Cerro and the regional 
mines.12 In contrast, the annual movement that we have estimated for 
1793 coincides exactly with the amount coined by the Royal Mint during 
the period.13 Thus the capacity to foster this converging commercial traf-
fic appears to have diminished relative to silver output. This conclusion 
fits well with what we know of the modalities by which the increase in 
mining production was obtained. In effect, the intensification of forced 
labour with insufficient wage levels for the maintenance of the mita fam-
ilies did not contribute to the development of the internal market but, 
rather, increased the burdens that weighed upon the indigenous com-
munities that had to assume the task of feeding the migrants. Moreover, 
the division of the mining surplus between absentee owners and tenant 
entrepreneurs did not encourage either mining investment or trading 
activities.14 
Nonetheless, it bears emphasising that Potosi continued to attract a 
wide range of trade. A first observation suggested by Table 4 is that the 
separation in 1776 of the Viceroyalty of the Rio de la Plata, in whose 
territory Potosi was located, and the Viceroyalty of Peru, in no way sig-
nified the institution of frontiers that discouraged commerce. The Lower 
Peruvian intendencies of Arequipa, Cuzco and Lima accounted for more 
than 50 per cent of the trade in efectos de la tierra destined for Potosi in 
1793. Contemporary sources stress the fundamental role of this articu-
lation between the productive Peruvian areas with the mining zones of 
Upper Peru which, in return, brought to the Viceroyalty in Lima earnings 
in metal that alleviated the acute commercial deficit that the region had 
accrued with the Spanish metropolis.15 
The remaining 50 per cent of the trade in efectos de la tierra was com-
mercialised within the limits of the Viceroyalty of the Rio de la Plata, but 
it is necessary to distinguish here between the regions of Upper Peru and 
those that later formed part of Argentina. While the former (Puno, La 
Paz, La Plata, Cochabamba and Potosi), including the entries 'without 
guia' that we assume originated in the areas surrounding the Imperial 
City, come close to 45 per cent of the total, the intendancies of Salta, 
Cordoba and Buenos Aires barely account for 5 per cent. A comparison 
between the commercial value of the efectos de Castilla coming from the 
Rio de la Plata ports and the sparse traffic in products from the Argentine 
regions, points to the peculiar relation between Potosi and the entire 
territory that had its capital in Buenos Aires. Nonetheless, Paraguayan 
yerba and mules, products of the Rio de la Plata of some importance, 
occupied sixth and thirteenth place in the statistics listing values for efec-
tos de la tierra (see Table 10). 
The trade between the regions of Upper Peru and Potosi is of import-
ance not only for its value, close to 45 per cent of the total of efectos de la 
tierra, but also for its enormous volume, 79.5 per cent of the number of 
transactions in efectos de la tierra, which indicates a very fragmented 
participation in these categories. An exception is the relatively low figure 
for Cochabamba found in Table 4. For the same year, 1793, we have the 
estimates of Intendant Viedma for the exports of the region, according 
to which Cochabamba sent out 102,706 pesos per year in merchandise 
subject to the import tax (excluding 490,000 pesos estimated for corn, 
wheat and flour).16 The 17,457 pesos for this year shown in the figures as 
coming from Cochabamba cannot represent the true amount of Potosi's 
participation in the total as claimed by Viedma. There is no question that 
a major part of the merchandise originating in Cochabamba entered 
Potosi 'without guta\ which is to say, the shipments had not acquired a 
customs declaration before beginning the journey. Confirmation that this 
practice was common in Cochabamba and the estimation of its import-
ance in the market of Potosi remain open to question. 
The merchants 
In 1804 the Consulado of Buenos Aires tried to obtain the information 
necessary for preparing a merchant's roster for the whole of the Vice-
royalty of the Rio de la Plata. The deputy of the Commerce of Potosi 
affirmed that within the jurisdiction of Potosi there were more than 400 
pulperias, but that the city's commerce was in the hands of 33 merchants 
of efectos de Castilla, 7 owners of 'casas de bodega', 15 traders in efectos 
de la tierra, plus some other 'neighbouring Indian traders in coca, etc., 
not to mention the transients, which are not few'.17 The import tax re-
cords of 1793 reveal that this report was clearly distorted with the inten-
tion of presenting a merchant community much smaller than actually 
existed, a practice which guaranteed greater institutional control on the 
part of the more powerful sector which expressed itself through the Con-
sulado and its delegations. 
Our source in fact presents for the single year 1793 a total of 743 indi-
viduals who brought in goods subject to the payment of the alcabala. 
Table 5 lists them according to the total amount registered for the year, 
grouped in regular intervals.18 It will be useful to distinguish four groups 
of traders. The first, the large merchants, includes the three upper levels 
in the table, who handled transactions of over 10,000 pesos in the course 
of the year. The second group is the medium-sized merchants who com-
prise the next two tiers with total annual amounts of between 1,000 and 
10,000 pesos. The third, the small traders, includes the next two levels 
with monetary limits of between 100 and 1000 pesos. Finally, the last 
two tiers, with amounts below 100 pesos for the year, are the occasional 
traders. 
There is a remarkable asymmetry represented in the distribution by 
the 26 large merchants. Of the individuals who operated in the import 
market of Potosi, 3.5 per cent account for 15 per cent of the transactions 
and 55 per cent of the value traded. Furthermore, this group is not prin-
cipally identified with the commercialisation of efectos de Castilla. On 
the contrary, 8 of the 26 dedicated themselves exclusively to importing 
efectos de la tierra, including Gabriel Iglesias and Jose de Echavarria, 
who occupied fifth and seventh place in the general statistics with annual 
totals of 47,000 and 45,000 pesos respectively. 
Negotiating in efectos de Castilla was, however, the preserve of a small 
group of merchants; 43 individuals out of a total of 743 were responsible 
for almost 10 per cent of the transactions and 49 per cent of the total 
value traded. In addition to the 18 large merchants referred to above, this 
group included 21 medium-sized merchants and even 4 small traders. This 
circuit of wholesale commerce was generally separated from wholesale 
traffic in efectos de la tierra, as evidenced by the fact that only 18 of the 
43 merchants took part in any operations involving American products 
and that these never weighed heavily in their total activities. The excep-
tion was Indalecio Gonzalez de Socasa, the largest merchant in the mar-
ket and the only one whose operations totalled over 100,000 pesos during 
the year, trading in efectos de Castilla and efectos de la tierra in similar 
proportions. 
The comparison between large and medium-sized merchants is com-
pleted by the information found in Table 6. Thus it can be seen that the 
latter took part in a smaller average number of operations per merchant 
annually, and, more obviously, those operations were of much smaller 
average value than those carried out by the larger merchants. It should be 
emphasised, however, that it is this group which is most obscured in the 
controversial statistics recorded by the Diputado del Comercio of Potosi, 
given that they account for a quarter of the traders for the year, respon-
sible for one-third of the transactions and one-third of the total value of 
imports. 
The small merchants, for their part, constitute almost 57 per cent of the 
individuals with 44 per cent of the operations but with only 11 per cent of 
the total value. Finally, those whom we refer to as occasional traders — 
15 per cent of the individuals — account for 8 per cent of the operations 
with a total value of less than half per cent. If we compare the infor-
mation in Table 6 on these last two groups and take into account the 
definition given for an operation as a unit of analysis, it seems probable 
that the great majority of the small merchants, as well as almost all the 
occasional traders, appeared only once with their goods in Potosi during 
the course of the year. The difference here is that the small merchants 
supplied the Potosi market with one or two products while the occasional 
traders only brought a single product. Note in the case of the latter the 
low average value of the transactions and their relatively low variability. 
Our source provides very few elements for a more precise identification 
of each merchant group. The guias that correspond to the transactions 
for 1793 suggest that the efectos de Castilla, as well as the products of the 
haciendas and obrajes, were sent to Potosi in consignment to one or more 
merchants, one of whom accepted the shipment and declared it in Cus-
toms but who was not always the person who paid the tax. One example 
will serve to show the bonds that clearly existed among the large mer-
chants. A certain Aranzabal sent four shipments of sugar from Cuzco to 
Potosi, equivalent to more than 20 per cent of the total sugar shipments 
that entered the city in 1793. The guias and the tax registry show the 
following detail: 
Francisco Antonio de la Canal did not conclude any transaction in 1793 
but he had brought merchandise into Potosi in other years. Jose Joaquin 
de Toledo's sugar operation was the only one he made that year and was 
traded for a sum of 2,300 pesos, which places him among middle-sized 
Quantity of sugar Consignee Manifested at 
Royal Customs 
Alcabala 
payer 
231 arrobas F.A. de la Canal N. de Ponte J.I. Carbajal 
121 arrobas F.A. de la Canal J.I. Carbajal J.I. Carbajal 
478 arrobas 9 lbs F.A. de la Canal J.I. Carbajal J.I. Carbajal 
460 arrobas J.J. de Toledo J.J. de Toledo J.I. Carbajal 
merchants. Juan Ignacio Carbajal's two transactions, which amounted to 
5,000 pesos, make him a middle-sized merchant while for Nicolas de 
Ponte the transaction in sugar was one of eight operations in efectos de 
la tierra which total more than 10,000 pesos and place him among the 
large merchants. 
The majority of wholesale merchants did not need a commercial outlet 
or store open to the public. The tax roll of 1793 lists the 42 proprietors 
of the city's 45 shops.19 Only 14 of these also figure in the list of mer-
chants bringing goods into the city; two imported only efectos de Castilla; 
another two traded in efectos de Castilla as well as efectos de la tierra; and 
the remaining ten dealt only with efectos de la tierra. 
The merchandise 
Tables 7 and 8 list the merchandise entering Potosi in 1793 according to 
its value and frequency. In the table of values, alcoholic beverages and 
coca account for almost 60 per cent of the total value of efectos de la 
tierra, with textiles and food items a long way behind. In the table of 
frequency, coca comes to occupy first place in spite of a decline in its 
relative weight. The percentages of aguardiente and wine diminish by less 
than half and are superseded in number of operations by foodstuffs and 
textiles. 
The percentages do not vary greatly from the scant data that have been 
available up to now for Andean urban markets of the 18th century, which 
have been presented in Table 9. Potosi in 1733 and 1793 shows the domi-
nance of aguardiente and especially that of coca in the market, data that 
fit well with the secular trends for production of both items.20 At the 
same time, the information confirms the elasticity of the demand for 
excitantia in the mining market. The drop in the percentage of American 
textiles is more difficult to interpret since it is known that production 
expanded during the century, apparently always ahead of demand.21 
Disaggregated figures for the efectos de Castilla entering in 1793 are not 
available, but certainly textiles occupied a dominant place. If this is the 
case, the most likely hypothesis is that American textiles lost ground to 
overseas competition in the Potosi market. In contrast, the low percent-
age of yerba mate can perhaps be explained by the decline in Potosi's role 
as a centre of redistribution for this and other products to the rest of 
Upper Peru. The Bourbon fiscal offensive determined, in effect, that the 
alcabala be charged on all merchandise entering Potosi, whether for sale 
there or redirected to another urban centre. Another import tax was paid 
on the merchandise at its ultimate destination. Because of the so-called 
'double alcabala\ there was a tendency to send merchandise directly to 
where it was expected to be sold. This was particularly the case after the 
rate was increased by 50 per cent, around 1776. 
Both aguardiente and coca carried relatively little weight in the con-
temporary Cochabamba market since that city did not have an Indian 
population equivalent to Potosi's mining labour force. The high percent-
age not specified in the Cochabamba totals indicates the importance for 
that area of cotton imports, the raw material used in the local manufac-
ture of tocuyos (a kind of crude cotton cloth). In Cerro de Pasco, on the 
other hand, aguardiente alone reached a percentage similar to Potosi's 
total for this and coca together. In fact the low figure for coca is more 
surprising than the high one for aguardiente. Perhaps this is due to the 
exemption for Indian trade which results in some under-representation in 
commercial statistics. 
Table 10 details the figures relating to 25 products or groups of prod-
ucts that were traded in Potosi in 1793 for a value of 0.27 per cent or 
more of the total efectos de la tierra, leaving aside another 40 products or 
product groups. As additional information, the table includes for each 
product a calculation of the quotient which shows the relation between 
the average value per operation of the article and the average value per 
operation in the market for efectos de la tierra that year.22 
Aguardiente, of course, heads the list for total value of its operations, 
followed very closely by coca, and much further down by American cloth-
ing. The downward trend in percentages from the fourth product, sugar, 
is surprising. The table's first three positions confirm, then, the funda-
mental information based on geographical origin that was presented in 
Table 4. The aguardiente-coca-clothing triad encompassed the geo-
graphical triangle Arequipa-La Paz-Cuzco, which accounted for the over-
whelming majority of domestic trade converging on Potosi. There is a 
notable difference in the quotient values of three products, which express 
the relation between their average operation and the average operation of 
the combined efectos de la tierra. While coca from La Paz has a quotient 
of 1.12, that is, slightly above the average of the 65 American products, 
the transactions in aguardiente were three times this value and those in 
ropa de la tierra more than four times the average quotient.23 
Aguardiente was a relative newcomer compared with the majority of 
other products in the marketplace of Potosi. It was only after 1701 that 
aguardiente, previously considered a medicinal beverage, began to 
be sent in quantity from the Peruvian coast to the altiplano. Peak pro-
duction was reached towards the end of the 18th century, with 80 to 90 
per cent of Arequipa's wine being converted into aguardiente.24 Potosi 
occupied a prominent place as a market for wines and aguardientes from 
the coast, but even more so for products from the Moquegua region, 
which supplied the Imperial City with 86 per cent of its consumption (see 
Appendix).25 
Trading in wine, the ninth most valuable commodity among efectos de 
la tierra, was obviously associated with that of aguardiente. However, it 
should be pointed out that, together with the wine trade from Moquegua, 
which accounted for 59 per cent of consumption with a price ranging from 
7 to 9 pesos per botija, an inferior wine produced in the neighbouring 
valley of Cinti entered Potosi with a uniform price of 4 pesos per botija 
(see Appendix). 
The relatively low variability coefficient for the trade in aguardiente 
points to trade operations that were almost always of great value. Potosi's 
imports of wines and aguardientes was, then, very concentrated. During 
the year 94 merchants engaged in these transactions, but only seven large 
merchants sold 46.5 per cent of the total while 44 medium-sized mer-
chants sold over 48 per cent. This was a specialised trade, from which 
those merchants seldom strayed. Five of the large merchants, who alone 
were responsible for 42.5 per cent of the total trade, devoted 94.6 per 
cent of their annual returns to this commerce, while the 44 medium-sized 
traders had 95.2 per cent of their merchandising activities accounted for 
by this product. 
According to Kendall Brown, trade was channelled from the regions 
of production towards the altiplano in three different ways. There were 
the great landowners who owned mule trains and transported their own 
products, but these were an exception. Other landowners rented the mule 
trains for transportation, while still others chose to sell their merchandise 
to owners of the trains which descended from the altiplano to the coast.26 
It would be useful to define precisely the participation of this last kind of 
transport and establish what, in particular, was the role of the caciques 
mentioned by Robert Choque when speaking of this trade.27 
The trade in aguardiente was closely followed in total values by that of 
coca (see Table 10). The frequency of these operations and their average 
value differed markedly. The peculiar characteristic of the coca trade was 
pointed out around 1801 by the main trader of the plaza in Potosi: 
Many interested parties deal in the coca business of La Paz, and the most 
involved are the Indians. These never make any effort to keep accounts, either 
of their personal expenses or of the freight charges on the goods they trans-
port, normally on their own animals; whereas, according to good business 
practice, all the costs arising from the transaction should be added to the 
principal. It follows, therefore, that the Spaniard never prospers in any trade 
in which the Indian takes part.28 
In fact, the predominance of Indian names in this commerce is confirmed 
by the alcabala registers. As claimed by Daniel Santamaria,29 this was the 
classic 'triangular' trade of the Andean world in which Potosi, as one of 
the major centres of coca consumption, as well as a place where access to 
cash was relatively easy, formed a vertex. Without doubt, the point of 
production was situated in the Intendancy of La Paz, where 95 per cent of 
the coca that entered Potosi originated (see Appendix). Nevertheless, 
one must distinguish between the high-quality coca, or gatera, and that of 
inferior quality, called mercadera. While 86 per cent of the former arrived 
with guias issued in the city of La Paz, the latter shows a clear predomi-
nance of guias issued by the tax collector's offices near the production 
zones in the district of Chulumani. 
This implies, at least in the case of the inferior coca, a possible direct 
link between the Indian producer and the mining market. Table 11 sug-
gests, however, that this was not the case. For different levels of traders 
the average number of baskets per operation varied between 226 and 12. 
Herbert Klein has calculated that in 1796 in the district of Chulumani 
the average yearly production, taken as an average of the sum of three 
annual harvests, was 12.8 baskets per yanacona, and 18.5 baskets per 
tributary in the ayllus, or agricultural communities.30 To conclude, it 
appears, therefore, that practically all the coca import operations into 
Potosi exceeded the level of an individual producer trading his own crop. 
The 259 individuals involved in coca transactions were almost 35 per 
cent of the total merchants trading in Potosi during the year. Of these, 
only three were large traders who seldom entered into the coca market 
but did so with operations of high average value, which doubled the 
general average of coca transactions. This did not have a significant effect 
on the total of their commercial earnings — 2.9 per cent — nor on the 
total value of the coca traded on the market — 2.5 per cent. 
On the other hand, more than 40 per cent of all the medium-sized 
merchants dealt in coca, which represented more than 80 per cent of their 
yearly earnings. This group, less than one-third of the coca traders, was 
responsible for almost 65 per cent of the shipments in the category. The 
overwhelming majority within this group belonged to the level of traders 
who dealt with more than 1,000 and less than 3,162 pesos a year, with two 
shipments of coca on different dates (see Tables 5 and 6). Their aver-
age operation, 160 baskets, implied a significant mobilisation of men and 
animals for transport. The small traders, two-thirds of the coca dealers in 
Potosi, accounted for one-third of the values traded. Their dedication to 
the coca trade was almost total — 94.8 per cent. It should be emphasised 
that, according to the data, only 6 of the 113 merchants who qualified as 
occasional traders made any coca shipments. 
In total value traded, the group that follows wine, aguardiente and coca 
is that of textiles. The focus of these comments will be on three textile 
products — the ropas de la tierra (domestic clothing), the tocuyos (crude 
cotton cloth), and bay etas (flannel) — which include 187 of the 224 textile 
transactions, occupying 3rd, 10th and 12th place in the general statistics 
of the efectos de la tierra (see Table 10). 
While the definition of the coarse cotton cloths (the crude weaves of 
cotton supplied traditionally by Cochabamba to Potosi) is clear, the dis-
tinction between ropas de la tierra and bayetas is much less satisfactory. 
These woollen weaves presented a great variety of qualities, distinguished 
sometimes by name and sometimes by price. The criteria used by the 
officials of the different customs houses did not always coincide, so that 
what was authorised to leave a city as bayeta could be regarded as ropa de 
la tierra at another destination or vice versa. However, the dominant 
criterion in the Royal Customs House of Potosi can be deduced from the 
Appendix. The data on the geographical origin by means of place of issue 
of the guias suggest that the ropas de la tierra were, in general, manufac-
tured products from Cuzco, the region that shipped 92 per cent of that 
category. The bayetas, on the other hand, came directly from La Paz or 
by way of Oruro, accounting for a total of 87.9 per cent to which 9.6 per 
cent that entered without guias should, perhaps, be added. The tocuyos 
came, without doubt, from the Cochabamba region. To the 90.5 per cent 
that entered with waybills from that region, a further 8.3 per cent, ship-
ped without guias, should be added. 
The average operation in ropa de la tierra was, as has been mentioned, 
more than four times the average market operation, although with a rela-
tive variability of around 1 (see Table 10). Table 12 confirms that the 
degree of concentration of the trade was even greater than in wines and 
aguardiente. Five large merchants were responsible for 63.2 per cent of 
the total value traded, while 22 medium-sized merchants account for the 
other 36 per cent, with minuscule percentages for small merchants and 
occasional traders. In contrast to wine and aguardiente, in which mer-
chants were involved to the almost total exclusion of all other products, 
ropa de la tierra represented only 33 per cent of the trade of the large 
merchants and 53 per cent of the medium-sized traders. For all of them, 
the category which most frequently entered with clothing was sugar pro-
duced in the same region of Cuzco. 
The bayeta trade offers the perfect reverse side of the coin to ropa 
de la tierra. Its relationship to the average operation of the market is 
0.18 as opposed to a quotient of 4.08 for ropa de la tierra (see Table 10). 
Table 11 shows that 81.8 per cent of the trade was in the hands of small 
merchants, whose degree of specialisation — 61.6 per cent — suggests 
that it is among these that the recognised association between coca and 
bay etas becomes apparent. The price of the bay etas, it should be stressed, 
was 45 per cent lower than the average for ropa de la tierra and, there-
fore, the difference in total negotiated values of both products (8,380 and 
122,872 pesos respectively) is much less when measured in quantities of 
cloth (45,695 and 371,483 varas respectively). 
Using both the statistics prepared by Intendant Viedma for the year 
1793, and Brooke Larson's study, it is possible to verify that Potosi 
absorbed 28.7 per cent of the tocuyos shipped from the Intendancy of 
Cochabamba.31 The average operation in tocuyos, with a quotient of 
0.40 compared with the general average, was much closer to that of
bayetas than of ropa de la tierra (see Table 10). The relative variability 
that affected the average was high — 1.44 — given that, as Table 14 
shows, large, medium and small merchants participated heavily in this 
trade. The single large merchant, Gonzalez de Socasa, with only two 
operations, shipped 22.5 per cent of the total, while four medium-sized 
merchants traded 30.7 per cent. The control of more than 50 per cent 
of the trade by five merchants tallies well with the findings of Brooke 
Larson concerning the shortage of pack animals after 1781 and the con-
trol that, as a result, some transport monopolists were able to exert on 
the Cochabamba trade.32 Nonetheless, the data reveal that more than 40 
per cent of the commerce was in the hands of small merchants with a high 
degree of specialisation in trading tocuyos. 
Indian participation in the urban market 
A quantitative study of Indian participation in colonial markets is ham-
pered considerably by legislation which exempted the indigenous traders 
from payment of the alcabala. Whenever this exemption was applied, 
the import tax registers — the most complete and detailed source for 
the investigation of commercial transactions in the colony — provide 
no information at all about the Indians and their trading connection. 
It appears to be a much more complicated matter. It involves not only 
recognised disparities between juridical order and socio-economic reality 
in colonial Spanish America, but also evidence of discrepancies in criteria 
applied in specific cases, especially in the 18th century when increasing 
revenue was the dominant preoccupation of the Crown and its represen-
tatives. 
A current study of the alcabalas in New Spain in the 18th century starts 
by assuming that their exemption was effective. In spite of this convic-
tion, the authors point to 'situations in which practice implied an ignor-
ance, if not total, at least partial, of the rule of exemption'. Of particular 
interest are those cases in which 'the Indians were obliged to pay the 
alcabala on determined products, not because they originated in Castile, 
but simply because they were wholesale traders'.33 Fiscal concerns are 
made evident when, in New Spain during 1791, the administrators of the 
import tax received an order to check 'the fruits and products introduced 
by the Indians' in order to evaluate the loss that the exemption represent-
ed for the Royal treasury. As a consequence, in the village of Tepeaca, 
Intendancy of Puebla, in 1792 a process was initiated of registering Indian 
entries that were presented voluntarily. Those inscribed represented 16.4 
per cent of the trade that paid the alcabala. The alcabala administrator 
estimated that the value of all the Indian transactions could be double 
that which was voluntarily presented for registration.34 
On January 30, 1779, visitador general Jose Antonio de Areche decreed 
the suspension of the exemption in the viceroyalties of Peru and the Rio 
de la Plata. Areche noted that the original exemption included the clause 
'for now' and that, two centuries later, the moment had come to increase 
Crown revenues by means of abolishing the tax privilege. However, the 
Council of the Indies rejected the initiative in its resolutions of June 22 
and July 13, 1787.35 At the Aduana in Lima, the city from which Areche 
acted, the decree of 1779 was never applied; in 1780 the Indians were 
exempted from the alcabala, although the Customs Administrator forced 
them to declare their shipments in detail. 
This trade registered up to 3 per cent of the annual total.36 In Cerro 
de Pasco, a quarter of a century later, the exempt Indian trade was still 
controlled through 'waybill pardons' which differed from the usual cus-
toms guia in that they not only identified the merchandise and its carrier 
but also verified the merchandise as free from the alcabala. 
It is especially interesting to consider the possibility that Areche's 
decree suspending the exemption could have been applied in Potosi. 
In that year, 1779, Jorge Escobedo, governor of the Royal City and 
Areche's future successor as visitador general, put into effect a new insti-
tution conceived as a fundamental instrument for increasing federal 
revenues. Only four months after the promulgation of Areche's decree, 
he established the Royal Customs House of Potosi which took charge of 
the collection of the alcabalas from June 1779 onwards. The possibility 
that the exemption for Indians might be suspended as part of the initial 
measures included in establishing the Customs House receives indirect 
support from other sources. In fact, Areche and Escobedo discussed the 
lifting of other exemptions to the alcabala in their correspondence of 1779 
and 1780. It was in this manner that exemptions for livestock products 
such as jerked meat, cured meat, suet, etc. were abolished. 
A more significant case is that of the three other products — coal, fire-
wood and salt — which enjoyed the exemption as mining inputs, whose 
eventual taxation could have represented an increase for the Royal Trea-
sury of around 40 per cent of collections made up to that point (see Table 
2). This project was not put into practice because of the opposition of 
Escobedo, who was worried about possible protests in the city. What is 
noteworthy, however, is not only the search for means to trim the exemp-
tions, but also that in 1780 there was no consideration of the difficulty 
represented by the fact, evident to contemporaries, that the trade and 
production in question was absolutely monopolised by the Indians who 
came to Potosi.38 The obvious hypothesis is that Areche's decree was 
applied in Potosi and that the later resolutions of the Council of the 
Indies did not reverse the situation. In addition, as has been stated above, 
the information gathered on more than 40,000 transactions subject to the 
payment of the alcabala in the Royal Customs of Potosi between 1779 
and 1810 presents an abundance of Indian patronymics (even without 
counting the dubious cases) which leads to the conclusion that the exemp-
tion was not applied.39 The source systematically includes the reference 
to merchandise shipped for the personal consumption of the Indian 
traders and required to pay the alcabala. The most common case was that 
of coca traders who, in addition to the bulk of their cargo, declared an 
additional basket for 'their consumption' which was then included in the 
total subject to the tax payment. 
In fact, the Indians from Upper Peru were not only subject to the pay-
ment of the alcabala on their trade, but were sometimes liable to charges 
that only they had to pay in order to engage in commerce. Let us hear 
from some of the plaintiffs: 
'We, Pedro Gaspar Mamani, Nicolas Coca, Xavier Portugal, Basilio Iugra, 
Diego Anco and Diego Ari, Indians who are natives of the Ayllo Chayantacas 
in the District of Chayant, and now resident in this city [La Plata] ... declare 
that, needing to maintain our growing families and to fulfil our obligations to 
the Royal tributes, contemplating at the same time the small return earned 
from our labours, have undertaken for years the ridiculous trade from the city 
of La Paz to this one with a little coca and bayetas, products which because of 
their small quantity and the cost of their transportation, hardly yield enough 
for our subsistence, and also other obligations such as paying for the reno-
vations in this city, paying for altars at Corpus Christi and other small but 
frequent contributions with which we are burdened in our town ,.. '40 
The Indians resident in La Plata who made this declaration in February 
of 1797 were appealing against the increase of one to three pesos in the 
contribution they paid towards the cost of bullfights during Carnival. 
They detail with great care how in their village they complied with their 
tax duties while in La Plata they contributed to the collective obligations 
of the whole commercial community; but what they called into question 
was the amount of a special payment that only they, as merchants as well 
as Indians, had to pay. The result of the petition was favourable and the 
tax was maintained at one peso. Ten years later, in 1808, the issue resur-
faced. The most well-to-do among the Indian merchants then asked for a 
total exemption from the charge. They argued that they were 'true mer-
chants' and as such rotated with other merchants in covering the cost of 
the Feast of Our Lady of Guadalupe. The Audiencia asked the local 
Junta de Comercio its opinion; the deputy turned to the Buenos Aires 
Consulado, worried about the implications of 'this incident which, with-
out a doubt, would constitute a general rule for all other districts of this 
viceroyalty and ... all individuals of Commerce would certainly be sorry 
to find themselves classed together with those who, whatever their merits 
in actively supplying the towns, are, nevertheless, socially inferior.41 
In Buenos Aires it is Juan Larrea, syndic of the Consulado, who ex-
presses his certainty that 'the naturales upon whom the petition falls are 
true merchants, by the type of contracts, by the extension of their money 
and the quality of the goods which circulate in their negotiations'. The 
Indians finally saw themselves freed of the discriminatory charge.42 But, 
as the deputy of commerce from Chuquisaca suggested, this was not an 
isolated incident. During the whole process of organisation of the Con-
sulados and their delegations, along with the parallel effort to register all 
the merchants of the Rio de la Plata, there appeared obstacles of a similar 
nature. Oruro, for example, figured in 1804 in the list of cities in which 
registration was not carried out, so as not to include 'half breeds and 
Indians'.43 
We have seen how the information from Potosi in the 1804 list of mer-
chants was corrupted by the effort to emphasise the importance of the 
larger merchants and deny a role to the multitude of mestizo and Indian 
traders who operated in the city. The study of the import taxes of 1793 
reveals yet another distortion of a document, one that was imperceptible 
given its appearance of statistical precision. In this document, The State 
of Commerce of Potosi', prepared for the oft-cited Indalecio Gonzalez de 
Socasa, it is affirmed that the annual turnover of wines and aguardiente 
was 1,123,000 pesos while that of coca totalled 106,000 pesos. From the 
vantage point of the producing regions, Kendall Brown and Herbert 
Klein have already expressed their doubts about these figures.44 The data 
now under analysis yields the following figures: 274,580 pesos for wines 
and aguardiente and 234,933 for coca (see Table 7). Gonzalez de Socasa, 
therefore, had multiplied more than four times the values of the principal 
trade of landowners and large merchants, while reducing to less than half 
the amount of trade in which, as he himself had said, 'the most involved 
are the Indians' (see page 13). 
This quantitative analysis of the market of Potosi in 1793 confirms that 
the colonial system articulated its own version of the dynamics between 
colonies and metropolis through trade relations generated inside the 
American economic sphere by its dominant producing sectors. In parti-
cular, the massive participation of Indian and mestizo merchants in the 
urban market throws new light on the complex phenomena of colonial 
commercialisation. The market is thereby seen not only for its effects in 
disarticulating the Andean economies and societies, but also in its less 
recognised aspect: the market 'space' was, also, a generator of positive 
responses on the part of indigenous individuals and groups that were able 
to develop within it strategies of survival and even defence of their com-
munities. 
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APPENDIX 
Entries of some products according to waybills, Potosi, 1793 (pesos) 
Aguardientes 
Waybills from Vnlue % Operatione % 
Moquegua 212.859 82.0 10;? 68.0 
Locumba 13-248 5.0 10 7.0 
Locumba - Moquegua 6.860 3-0 3 2.0 
Ilabaya - Moquegua 2.820 1.0 1 0 . 6 
Ilabaya 2.400 0.9 1 0.6 
Arequipa 2.280 0.9 2 1.0 
Tacna 063 0.0 1 1.0 
TOTAL INT. AREQUIPA 240.530 93.0 120 8 0 . 0 
Cinti 13.155 5.0 22 14.0 
TOTAL INT. LA PLATA 13.155 5.0 22 14.0 
Sica-Sica 2.235 0 . 8 3 2.0 
TOTAL INT. LA PAZ 2.235 0.8 3 2.0 
Salta 1.890 0.7 2 1.0 
Jujuy 512 0.2 1 0.6 
TOTAL INT. SALTA 2.402 0.9 3 2.0 
Tupiza 442 0.1 1 0.6 
TOTAL INT. POTOSI 442 0.1 1 0.6 
TOTAL WITHOUT WAYBILLS 192 0.07 1 0.6 
TOTALS 258.956 (100) 150 (100) 
Coca gatera 
Waybills from Value Operations % 
La Paz 171.295 82 .5 233 85.3 
Chulumani 3.185 1.5 6 2 .2 
Irupana 16.718 8 .0 7 2.5 
Pacallo 832 0.4 5 1 .8 
Suri 4.251 2.0 2 0.7 
Yanacachi 1.176 0.6 3 1.1 
Irupana-Oruro-
Sora-Sora 1.794 0.9 1 0.4 
TOTAL INT. LA PAZ 199.251 96.0 257 94. 
Oruro 5.956 2.8 9 3.2 
Sora-Sora 455 2 . 2 1 0.4 
TOTAL INT. LA PLATA 6.411 5.0 10 3.6 
Cochabamba 1.380 0.6 4 1.5 
TOTAL INT. COCHABAMBA 1.380 0 . 6 4 1.5 
WITHOUT WAYBILLS 539 0 . 2 2 0.7 
TOTALS 207.581 (100) 273 (100) 
Coca mercadera 
Waybills from Value % Operations % 
La Paz 2.172 7 . 8 4 4.5 
Chulumani 17.353 6 2 . 0 48 54.5 
Ocobaya 660 2.4 3 3.4 
Pacallo 3.472 12.4 15 17.0 
Suri 150 0.5 1 1.1 
Yanacachi 2.050 7.3 11 12.5 
Clisa-Irupana 240 0.8 1 1.1 
Chulumani-Ocobaya 235 0.8 1 1.1 
TOTAL INT. LA PAZ 26.332 94.0 84 95-2 
Oruro 1.600 5.7 3 3-4 
TOTAL INT. LA PLATA 1.600 5.7 3 3.4 
WITHOUT WAYBILLS 030 0.1 1 1.1 
TOTALS 27.962 (100) 88 (100) 
Ropa 
Waybills from Value % Operations % 
Cuzco 23.909 19.4 12 22 .2 
Accha 11.360 9 . 3 5 9 . 2 
Quispicanchis 3.166 2.57 2 3 .7 
Urcos 6 .183 5 . 0 2 3 .7 
Oropesa 19.328 15.7 4 7 . 4 
Paruro 8.569 7 . 0 4 7 . 4 
Chamaca 1.773 1 .4 1 1 .8 
Livitaca 11.532 9 . 3 4 7 . 4 
Quiquijana 768 0 . 6 1 1 .8 
Sicuani 1.517 1 .2 1 1 .8 
Cuzco-Livitaca-Oruro 9.084 7 .39 2 3-7 
Accha-Cuzco 4.160 3.38 2 3 .7 
Cuzco-Oropesa 1.797 1.46 1 1 .8 
Oropesa-Pumachaca-
Oruro 9.872 8 . 0 1 1.8 
TOTAL INT. CUZCO 113.018 9 2 . 0 42 77.4 
Oruro 3.000 2.4 2 3.7 
TOTAL INT. LA PLATA 3.000 2.4 2 3.7 
La Paz 2.247 1 .8 8 14.8 
Irupana-Oruro-
Zora-Zora 509 0.4 1 1 .8 
TOTAL INT. LA PAZ 2.756 2.2 9 16.6 
Huancarqui 4.098 3.4 1 1 .8 
TOTAL INT. AREQUIPA 4.098 3.4 1 1 .8 
TOTALS 122.872 (100) (100) 
Aji 
Waybills from Value % Operations 
Palpa 4.985 17.0 8 7.7 
El Ingenio 580 2.0 2 2.0 
Naze a 310 1.0 1 0.9 
TOTAL INT. LIMA 5.875 20.0 11 10.6 
Cuzco 50 0.2 1 0.9 
Livitaca 2.630 9.0 3 2.9 
TOTAL INT. CUZCO 2.680 9.2 4 3.8 
Arica 1.085 3.8 2 2.0 
Arequipa 7.735 26.8 3.3 31.7 
Moquegua 630 2.1 2 2.0 
TOTAL INT. AREQUIPA 9.450 32.7 37 35.7 
La Paz 410 1.4 3 2.8 
TOTAL INT. LA PAZ 410 1.4 3 2.8 
Oruro 6.600 22.8 22 21.1 
TOTAL INT. LA PLATA 6.600 22.8 22 21.1 
WITHOUT WAYBILLS 3.859 13.3 27 26.0 
TOTALS 28.874 (100) 104 (100) 
Bayetas 
Waybills from Value % Operations % 
Oruro 1.404 16.7 21 28 .4 
TOTAL INT. LA PLATA 1.404 16.7 21 28 .4 
La Paz 6.291 75-1 44 59-5 
TOTAL INT. LA PAZ 6.291 75-1 44 59-5 
Ju l iaca 180 2.1 1 1 . 3 
TOTAL INT. PUNO 180 2.1 1 1 . 3 
Cuzco 156 1 .9 1 1 . 3 
TOTAL INT. CUZCO 156 1 .9 1 1 . 3 
WITHOUT WAYBILLS 349 4 . 2 7 9.5 
TOTALS 8 .380 (100) 74 (100) 
Yerba 
Waybills from Value % Operations % 
Salta 609 2.6 1 12.5 
Tucum&n 437 1-9 1 12.5 
TOTAL INT. SALTA 1.046 4.5 2 25.0 
C6rdoba 494 2.1 1 12.5 
TOTAL INT. CORDOBA 494 2.1 1 12.5 
Buenos Aires 21.590 93*3 5 62.5 
TOTAL INT. BUENOS 
AIRES 21.590 93.3 5 62.5 
TOTALS 23.130 (100) 8 (100) 
Tocuyos 
Waybills from Value % Operations % 
Cochabamba 12.147 88.7 37 62.7 
Tapacari 2 8 °-2 1 1*7 
Tarata 215 1-5 3 5-0 
TOTAL INT. COCHABAMBA 12.390 90.4 41 69.4 
Oruro 37 0.3 1 1-7 
TOTAL INT. LA PLATA 37 0.3 1 1-7 
La Paz 122 0.9 1 1-7 
TOTAL INT. LA PAZ 122 0.9 1 1.7 
WITHOUT WAYBILLS 1.144 8.3 16 27-1 
TOTALS 13.693 (100) 59 (100) 
Cecina and charque 
Waybills from Value % Operations % 
Ayquile 520 5.0 2 5-0 
TOTAL INT. COCHABAMBA 520 5.0 2 5.0 
WITHOUT WAYBILLS 9-969 95.0 38 95.0 
TOTALS 10.489 (100) 40 (100) 
Sugar 
Waybills from Value Operations % 
Cuzco 19.102 61 .5 19 50 .0 
Chalhuanca 1.817 
00
 
LA 1 2 .6 
Accha 1.315 4 .2 3 7 .9 
L iv i taca 1.004 3 .2 3 7 .9 
C;jcha 225 0 . 7 1 2 .6 
Accha-Cuzco ?.931 9 . 5 2 5 . 2 
Cuzco-Oropesa 1.140 3 .6 1 2 .6 
TOTAL INT. CUZCO 27.534 88 .5 30 7 8 . 8 
3 i c a - S i ca 775 2 .5 1 2 .6 
TOTAL INT. LA PAZ 775 2 .5 1 2 .6 
Oruro 2.790 9 . 0 7 18.4 
TOTAL INT. LA PLATA 2.790 9 . 0 7 18.4 
TOTALS 31.099 (100) 38 (100) 
Copper 
Waybills from Value % Operations % 
Conche 260 1 .4 1 2 .6 
Atacama 721 4.1 2 5 . 3 
Conche-Chiuchiu 362 2 . 0 1 2 .6 
Lipes 638 3 .6 1 2 .6 
S . Crist6bal do Lipes 2.431 13.8 3 7 . 9 
TOTAL INT. POTOSI 4 .412 24 .9 8 21 .0 
WITHOUT WAYBILLS 13.211 75 .0 30 79 .0 
TOTALS 17.623 (100) 38 (100) 
THE MARKET OF POTOSI 
Fat and tallow 
Waybills from Value % Operations % 
Jujuy 240 1.3 1 1.2 
Tucum£n 2.640 14.5 2 2.4 
Salta 195 1.1 1 1.2 
TOTAL INT. SALTA 3-075 16.9 4 4.8 
Oruro 444 2.4 1 1.2 
TOTAL INT. LA PLATA 444 2.4 1 1.2 
Samaipata 16 0.1 1 1.2 
TOTAL INT. COCHABAMBA 16 0.1 1 1.2 
WITHOUT WAYBILLS 14.605 80.5 77 92.7 
TOTALS 18.140 (100) 83 (100) 
Mules 
Waybills from Work % Operations % 
Salta 360 4.9 1 9.1 
Jujuy 4.284 58.3 5 45.4 
Tucum&n 737 10.0 1 9.1 
Santiago del Estero 720 9.8 1 9.1 
TOTAL INT. SALTA 6.101 83 .0 8 72.7 
WITHOUT WAYBILLS 1.238 16.9 3 27.3 
TOTALS 7-339 (100) 11 (100) 
Wine 
Waybills from Value % Operations % 
Moquegua 8.477 54 .2 29 46-0 
Moquegua-Tacna 480 3-1 1 1 .6 
Ilabaya-Moquegua 160 1.1 1 1 .6 
Locurnb a-Moquegua 8o 0 . 5 1 1 .6 
TOTAL INT. AREQUIPA 9.197 58 .9 32 50.8 
Cinti 2.898 18.5 18 28.6 
TOTAL INT. LA PLATA 2.898 18.5 18 28 .6 
La Paz 924 5 . 9 1 1 .6 
Sica-Sica 760 4 .9 1 1 .6 
TOTAL INT. LA PAZ 1.684 10.8 2 3 -2 
Ayquile 360 2 . 3 1 1 .6 
TOTAL INT. COCHABAMBA 360 2 . 3 1 1 .6 
Salta 92 0 . 6 1 1 .6 
TOTAL INT. SALTA 92 0 . 6 1 1 .6 
WITHOUT WAYBILLS 
V 
1.394 8 . 9 9 1 4 . 3 
TOTALS 15.625 (100) 63 (100) 
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